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ARE YOU READY TO EXPORT?

Myths and Realities of Exporting
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Myth: Exporting = Large Firms

@ Large Firms = $ Volume
@ Small = Largest Number

© $28 Billion
i

© 29% of All Exports
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> I's not that easy

> But, it’s not that difficult

¢ It does require time,
effort, and resources
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A Plus — but not essential

Will want to develop it as
your markets grow
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MYTH:

PROFIT MARGINS
ARE LARGER

" For most products....NO!

“~Margins about the same
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MYTH: ANYBODY CAN EXPORT! 4;:
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Yes....probably...but...

Proactive exporting takes commitment
Approach best markets for long-term success

Need adequate resources

(financial and human)
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BENEFIT:

GREATER PROFITABILITY
OVER TIME

Exporters outperform non-exporters
Increased market size

More potential clients

Better use of capacity
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I. Maintain level productlorh_‘
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Benefit:
- Foreign - -

Competitor
Insights
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US Market Success

Portends Global
Success
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Charge one
person with
managing exports

Create/ train the
“export team”
within company

Management
support essential
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FINANCIAL RESOURCES

0 Market development

o Cost sharing

0 Product mods

0 Regulatory compliance
o Capital to sustain sales
o Travel and overhead
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MANAGE MENT

COMMITME NT IS

ESSENTIAL
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YOUR EXPORT
ASSISTANCE TEAM

US Export Assistance Center
SBDC International Trade Center
State Global Commerce Division
Freight forwarder

Banker

International attorney
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For assistance call:

1-800-USA TRADE

or consultyour nearest

US Export Assistance Center

in Georgiayou can also call the SBDC International Trade Center at
678-985-6820
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THE END

Myths and Realities of Exporting




