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Approaching The Market
Finding the right foreign business partners

Export-U.com is operated by the US Export Assistance Center, in Atlanta, a collaborative partnership including the SBDC International Trade Center of the University of Georgia, and the US Commercial Service. The SBDC program is funded by the University of Georgia and the U.S. Small Business 
Administration. SBA's funding is not an endorsement of any products, opinions, or services. All SBA funded programs are extended to the public on a nondiscriminatory basis.
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What you need is 
some expert help

NO…Not Him!

You need to 
work with us….

Photo: Albert Einstein Photographs and Personal Effects | German-Jewish ...www.lbi.org
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We’ll Help Make the 

World Your Market!

 Are your products exportable, and where

 Strategies to approach foreign markets

 Promoting your goods overseas

 Finding/ engaging trade partners

Expand Your Export Sales!

Image: historical Uncle Sam print, multiple web sources including: maxresdefault.jpg, on www.youtube.com



3

Session 5: 
Approaching the Market

Photo: Death Star - Wookieepedia, the Star Wars Wikistarwars.wikia.com ,Planet-Earth-with-rising-sun-in-space-backgrounds, http://www.freeppt.net/download/planet-earth-with-rising-sun-in-space-860.html
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Photo:https://pixabay.com/en/earth-lights-environment-globe-1149733/

51% US Content

Established manufacturer 
or service provider

Documented agent/ 
distributor
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Background photo: NASA, http://visibleearth.nasa.gov/useterms.php
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Photo: Pawn, by All Glass Photo on Flickr, http://www.fotopedia.com/items/flickr-2203549363
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Indirect exporting
•Passive through US
distributors

•Piggy-back

•Through an intermediary

Direct exporting (pro-active)
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 Distributors

 Sales agents

 Overseas office

 Foreign retailers

 Direct sale to end users

Photo: Microsoft clip art. , and Kostas Kanakis, http://www.fotopedia.com/wiki/Sunset#!/items/Cm4oYZMPM3w-FMeKCuqpMZ4
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• Intnl. Company Profile

• Intnl. Partner Search

• Gold Key

• Platinum Key

• Trade events

• Trade leads
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USCS Market Entry Support
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International 
Company  Profile
• Evaluates potential 

trading partners

• Detailed report includes:
o Company History

o Financials

o Key Contacts

o Reputation

o Anything else we can find out!
Photo: Star Ferry, by keepwaddling1 on Flickr, http://www.fotopedia.com/items/flickr-4140030215, http://people.exeter.ac.uk/nkjdatta/photos/abroad/china2/index3.shtml
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Photo: Big Ben  JMB7826, by Jean-Michel BAUD
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• International partner 
search + market visit

• Market briefings

• Escort to meetings

• Help with interpreters, 
clerical support

• Post-meeting debriefing 
and follow-up

Photo: Blue-Marble-by-Nasa-Public-Domain-via-Wikimedia.jpeg
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• Sustained intensive support 
(6+ months)

• Varied range of services 

• Agreed scope of work:
- International business plan
- Strategies for target market
- Long-term project opportunities
- Export compliant processes

Photo: http://www.rentoncoinshop.com/#!__platinum, and many other online coin dealers 

Session 5: 
Approaching the Market

• Trade missions

• Trade fair certification 
and USA Pavilions

• International 
Buyers Program

Image: Original art adaptation of antique etching of Columbus arrival in New World.

Trade 
Events
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Trade Leads

(see links section of this website)

Photo: http://upload.wikimedia.org/wikipedia/commons/e/ef/2006_AEGold_Proof_Rev.png 
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for export assistance call: 

1-800-USA TRADE
or consult your nearest 

US Export Assistance Center
www.export.gov

(In Georgia, you can also call the SBDC International Trade Center at 678-985-6820)

Photo: The Zijing Palace, photo by George Luo, http://www.fotopedia.com/items/VhJVMQx8noE-rbtG8HlgixM
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